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CHAPTER TWO 

--0 Why Work With Us? 

a 

Best.energy put the energy in 'Real 

Estate, Energy & Facilities Information 

Management' (REEFIM). 

Our partners handle the relationship and provide 

uniquely skilled energy analysis and management 

services. We provide centralised training and 

a suite of powerful products - it's the perfect 

combination. And with this model, we have 

become and integral, seamlessly integrated part 

of many FM companies' value propositions. 

At the core of that value proposition is 

Eniscope - the world's most complete energy 

management system: 
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0 Installed Globally In Blue-Chip 
Companies 

We are proud to provide energy monitoring 

and management to a range of clients across 

multiple sectors globally. From fast food 

giants to well-known car brands, our versatile 

solutions are relied upon everywhere. 
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Over 30% of FM professionals 
don't compare a building's 
energy performance over time 

CHAPTER THREE 

How Would A 
Partnership Work? 

We work completely 'white-label' behind the scenes. We offer 

the full breadth of our expertise, our hardware and our software, 

but deliver it as an extension to your own value proposition -

seamlessly integrating into your incumbent CAFM system. 

From the client perspective the service is an extension to your 

standard offering and all the credit and kudos goes your way. 

From your perspective your ability to compete for tenders which 

include an energy element, and to satisfy clients with strict 

energy reduction guidelines, is greatly boosted. 

What's The Cost? 

How you handle the costs of our partnership can split into two choices: 

Pass The Cost On 

All the benefits of providing 

an energy element to your 

service, but with zero cost. 

With our help, you can 

convince your clients of the 

need for the Eniscope and 

associated services, then 

purchase and sell on the 
product 'Just In Time' (JIT). 

That way, you only pay us when 

you have a client who wants the 

service and you immediately 

recoup your costs. 

The perfect up-sell. 

Absorb The Cost 

Arguably the more popular 
choice - you can fully adopt 
the Eniscope hardware and 

software into your operation. 

You purchase the equipment 

in whatever quantity suits 

your client portfolio. We'll 

integrate our software into your 

management systems and 

you'll be able to offer energy 

management whenever and 

wherever you need to. 

Expert, accurate energy 

management ceases to be an 
up-sell and becomes part of 

your standard offering. 
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CHAPTER FOUR 

--0 Who Is Doing It Already? 

Chris Coath 

Head of Energy 
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CHAPTER FIVE 

--0 What Does The 
Future Hold? 

BEST is poised to become a world leader in building 

optimisation by harnessing the power of loT (Internet of 

Things) and Al (Artificial Intelligence). 

Adding wireless sensors and control modules to a new 

machine learning platform will let you run your buildings on 

energy efficiency autopilot. 

And what's more, the software to do this will come via a free, 

cloud-delivered update and the sensors will work seamlessly 

with existing Eniscope installations. 

1 
Identify a client 

who could 

benefit, perhaps 

one starting 

to make noises 

about energy 

reduction. 

3 
If you're impressed 

enough, we can 

fully integrate into 

your systems and 






